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AT H P R B SRR

wET' SHEK % B
(1. EFRYAFEFEEFR,) M 510642
2. PR AFEHEFR, KRR 430074
SHEARBATKD FOZAT, K 410005)

B OE FABOAPRRTINPHALEE . HE AFRAFIRGE. XTRPOBEE A S BE
HRFREL. AXETHEREPERHAER LR BHNFEEREEL, UFIBTHRRER WE T
—ABHHFAEFTHHSREEMLRERY, TRSH THANBHNRA A FIRTHREENR
WL R FHURTHONEE fSERREX A R BUERER. Bl EERE W T 287 BAKAE. KA
SPSS 18. 0 il PLS-Graph 3. 0 84 3# 4740 i 4M 7, SCUESS SRR W, B A FUB S B0 A R4 IE 13 2 0 i P 3o F 40
WA EE  WEE . SEARREREEAP S FIBTHRRE. BRE. N FIRTHEREE TX
REVGFRA TH—EHANTE.

XgiR FOURT.REE, MK

HES¥ES F713.36

FHBAT, EEA AR EFENE LK FOUL R EMEXBITLSFOH B FHRITRS. FH
BATEM FARTHREM, RSN LRT BERETZRX - AFERITHP &L S RS ITX.
e —Rh ST TS BB E NSRS FHRAT AT LU AT AL () B 8] | 4E fof 3 S 40
BMEMERMYS MERKHMET THETRSONE ERTEUEN BT XBEILZLEHFTR N
P RBHESEMAIE B IR %, T F OL L0 o 2k B A9 G B R, 2 B 4k ATM BB K\ POS (8 &
AOZESRATFRBLSWEA N T H, B8ORS ZREAMMRT W ERXEY, BZE 201146 AK.
R A EF] 4. 85 12, L FHLN R AIAL K 3. 18 12, 8 2010 AF4E iK1 /m 1494 A, FHLMEE R
R R P L 65, 5% . FHUBIT W S EFHMRE PR ARA BERE. 201047 AR 36.8%,
B 20114 2 ABZFZE 52. 2% . HTHBHNE XFEIL, FIBTERSI TEAXRZEZR BT
WRES S, R KETEEMRNFIETHBRANZESAE. AFIBTHEPEAERRE, TH
W FIETHOERRER A 35. 1%, BIRETEMER N 35. 0%, RALBITE 28. 1%, EA FHL
WITT RIS H R MBS,

FEPEFIBTHEAKRE. BT - THEBAFEFHER; H— T EBEREH SRS DR
BREEEZ,. MREBTERAREAOE P MK E RS P 0 E M S B, 5 rT LA I i 58 i 4
WAE., BEMEFPHEEMERENEEARE, EMXNAFRFREEMERRENEWER R/
HEAMAE., MAREBREENEREAR, ANTAH S RBRAEREEREEA P WEEMLEE, U

» REWH. MEERBFEETHE (70971049,71061160505)  H HFHRA LB H LT E (11YJC630115) . " KA KM ¥ T E
(2011B07040001 D) " RAAHME T HF i THMH (wyml11029),
HEEESE: KEE, 0, EE R KEZ2FEE¥E,E-mail: linjp@scau. edu. cn.
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MR FHURITIR S, BRAT Wm0 — D EER S, LUK SO £k E F LR AR A ET
Ee L RAOERREEFVBTRAE SHPAHEES DREREmE R, Hk, 2088 7 —4
FHUARATF P o 3 B R R B A Y SR B ST W AL S R K

1 EEMARRAE

1.1 HEEMBEE

L T W K S A BUIR 5 B VRN A R B . B R AT N AR B (TR W Sk B L L 4k sk
ERAZPL BB WEEMKEER", BEHEERNEHENREALITHER, R T E X ™ &
HEFAIA R Z E 25, AT DI B A W SR, BE s B/ T A, % 80 B E R
HoORSBmERR; RZ, YBEWHER TN, BE SRR, st ol gz=a'" . &EF
B ARG TBH % % Z I H . Lin Ml Wang(2000) I W B REHNBEREERHREEBDH
BT WKL T8 SRR . B A SCE SCTHLAR AT B 0% 196 8 B 0 70 S B T FHLRAT IS
R, B B BR — R B AE , RIS E P X I — 45 5 S BUR&5 7  T R TR AT g, R
HEWLH—FMEE., AP FIRTARE. R bt VERORSENER; RZ.H
PXFVRITHREREER 8GR EEAXTRS  EEHEERMAREH, BES £
BWEN, ERTFRFFET, UMENTRRAABEHEEFREWESRFRNELE"; g BR
RAFKFHRBERESBBEFR D ERMBAER  MEBREFREZEMRS IR =AM ER,
ML B — A b AR S R B A, 5 R T 3 (7R i AR

Pk, A SCHR AT R

H1. BB R B R T F LR AT B SR

H2. B W EE R EL RN FIRTHEE.

H3 . BB B & X F YR AT BRI .

12 ERERASGHERINELR

Oliver(1980) # 1 BB #11A 3 it (expectation confirmation theory, ECT) , b — B HE R ETH B
- BPREEATRR, FE A SR E LU L 1 (expectation) 5 1 3 7 43K (perceived performance)
HATHER B SR, R AW 7= &R 5 & & W& (satisfaction) , 1 % 8 F & T K KW X 3041
(eepurchase intention) B, LITEHRITIH 28 5 17 9 06 SCHR 0 S B 0 A BB B0 12 T R VR A 7K
REWHEEE WETHNERELRHEEE U —BREMRESEH . BERIATER K2 EE
R HBE N AR S BUR 5 R — K AT A I B, 259 R R i BUIR 4 — B [
J& AT S8 BRI B BUIR 55 M STUR R ARJE L b ATaE o b I 3K T A 20 A E 3R B SRR
S AT B AR BT A0SR B E K TS PR B SRR AR KR A B IA (disconfirmation) , [T
Z AR T E WS/ T BSE T R PR BIRL, AR 8L 2 A (confirmation) , i 1A B 78 B AW 3K A1 439
BYE TATREEEKT: 85, 3 E X7 6 3R &5 0 W BOKFIRE T AT 8 B Rl L s it
Bhattacherjee "' M BN B RN G R R R R THEERLEFE R T RN EH AL,
WHTE B R GGk 2 46 FH PR AN 90 38 B0 PR W KSR AL, R E R EH AR A P 4k ek
HRAFRRENSVE =M HEERE, SR EERE R FOA BRA A A, ik
HBRMEA A MEEEARRNOE R, BN ERERERWEEE. FERAMERAERE



FNRTBFPABESTHMERSR 99

HUCAERREUNYERRGEMEF A PR IELY ., ETHEEREHERAEL, AR B
TR,

Hd . JB% 695 A B3 5% F LR AT B 1R R i A7 T

HS: & S#ARER mEM FHRTHRER.

H6: FHRGHBMHAAEEEZHWBEREE.

1.3 XEEHNEEREER

BER—ITEXIBE, UAENAREMNASRFRAARRAELLTE . ZH54KRA - TR —-HH
E. BEER-FHB—FTRENBIEENATHHLENES  CHWER - TE -t THH
A EE, —HBHRANEERINEGRNFEEFSNAS AFE - XN il XM
SERBET EREESRE -FARAR—FTREENEAZNEERA, -8R SR, FE
B—MiAAA — FEBHGEENEAGES WUBGEEII, BERE-FITEREEKES -7, R
REEEHS —FHTRTS, NMEEGFSHMRA, A RE FIBRITHGEEE OIS BEKE
FEEENHEE AFEEN . EB ML . TR, XEREBEEXN-MERBEXRRNBR, AN
BEXFLXAEEAHENNFLE AN LRNBREARFL. REN—-TEREENSEREESLR
FRMFFLE X AE TR R RBEEEBR T RRZF A M A, Morgan At Hunt(1994) LA
fteTHmBEIL yERM, B H T XRE M KL &K EE L (commitment trust theory of relationship
marketing, CTTRM) Wi A A B P MEF W EEFRBERERXREH ARV EHHRER, XA E.
FRRARERANKENMED EZ WA, HEMME XA EXTHBERZRGE, FRIE
TRENGEENEN LR, BHETERRREN M RBHREY, EXNEFLEEERFMNE R
THXRBHNOEEREREHT TRE, HAABATH LML, BEERERRN
RBIABIR, ERE S FHBRITHRR S, 6 R W7 051 B 88, W%k R G50 b X007 A B AR
fERRSR, AT = BB R AL £ AT R T BRI E.

A, A SC 8 T R .

H7: & HEE B EZwHX FIBTHERE.

H8: B& 15T B 7w 2 F OB T K.

HY . JB%& 69 i 85 5 ma o0 F LB AT B WUE .

LR, AR MR R INE 1 iR,

AR A T

1 SRR
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2 WRAE
2.1 |a#&igit

A 3R P 1) 45 1A 25 B 77 vk B0 TIE M A Y, A B A T B OO 3 R AR LA A A SCHR o R T L, (i GO
SFEIBTER FETREMNANETEE. MARNNETSRHAZERRLEEENELR. BEER
B0 ETHTITS. 1 RECEERER”, 2 RRARBEY, 3 REBHLERER,4 AKX P”,5
RKFBBER”,6 REBRR”,7REXEFEBR”. AEHRTE AR, L B E2ERAHADORIHE
B AEEDN ER.FIERAMNE; S WaRMER, A5 6 MR, A HEFIA RN E .
WEE ST GRIEMEEE. BRI RIEIRM S @ Bhattacherjee U7 BB 7 4 9 0 B8 bRk
% H Luarn A1 Lin i EE MW B R4 H Lee A1 Chung P, [FAEM T B IEFAR A H Lee 1
Chung'®, 7 % 80 W B #5 57 % 48 @ Morgan 1 Hunt™™, 2% & & W & 3547 % % A Floh #0
Treiblmaier™ , X TR I E N R, TANNETH - IMHRERFRLP L. BHE —
AMHFGE E W P UM B R E ARG BB N SURA N B RN M T4 A8 IE LU 4R P S0
BREGRBFEMETRHIE L., AEHLEEREEN 4 BIHSHFENERATIER, FRE
AT E R BIE. WE, B 30 B RKFEAB AT T B FT 0, HR48E 4070 R 5 XX B 4 5] %
TR HEERA MR EETH—-PHRE. 521 MUETH T 6 MEEETRE: #Wik
(COND) , BHE®A AEPU, HEE (SATIS) . fF/E(TRUST), Kix (COMT), £ E (LOY), il &
WEKNAEMERELE 1.

®1 MESAHERR .
AEHKE ¥ B

BAF pR: o

i CONF1 FRFINBTENERBEZERBENEY

(&;D CONFZ | FHLET IR BL i o5 K o 2 B B B b Bhattacherjeet!”
CONF3 BARL FRAFIETE . ROKESEBEBARE
PU1 FHBTRESRAETBITHHEE

ﬁﬁ?ﬁ%ﬁ PU? FHLE T E R BT B R Luarn i Lin®
PU3 FHBRATX R I L BA A
SATIS1 WP AR FEIRT
SATIS?2 RN HERFEVSITRERNESE

ifﬁs) SATIS3 | RMTFHBIMES HRRE Lee 1 Chung®”’
SATIS4 BN FIRBITRENREHE
SATISS SR, R FHEAITHE
TRUST1 FHRITHTERRE

e TRUST2 FHRITEHERNETE

(F:FRUST) TRUST3 FHETRUTER Lee #1 Chung®?
TRUST4 WA FHBRATHELOE P HIA 25
TRUST5 SRR, RS TF LT

\ COMT! | RBABRBRSFHRGTZENER :

ﬁﬁMD COMTZ | RIB—BRERSFHAZANLR Morgan &1 Hunt™®"
COMTS3 REFNRITZEHMLREBRI O ERT

B LOY1 REBEGAFHRITLE S

(LOY) LOY?2 ReBBEm P REEFVIBRITILSE
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2.2 HEUESE

AR UFVRITRAP M EEN SR, B WRE D SRR BITHE NS, BAETHE LR
HREABIERBITNES . FEREREL, ABEARERARNZHARREEEAL FIETL
% N TFREFHAEZIPOARAHTAE XN TAREHEIMAR, HFHBELFRERES FIETT
MR R, XN LREIRER. AAERRT 307 HE%, HEE LR E G, L HKE 287
AR, BANBEERIE 2 /R, EX 287 AMBEAF, B4 189 A (5 65.9%), &k 98
A 34.1%); 18~24 BAFERS BN i BB AR A LL B 56.4%0,25~30 BER B A 5B BEK
BB R 27.2%,31~35 ZAERBM AN S BANBER IR 10.800; RAEREXTHMAL 34.1%,
HAERBEHAANG 46. 7%, AEHRAEL L¥HHE 8. 7%; AUATE 1000 JTLA T & 31.4%,
HUAZE 1000~1999 JTLZ B K& 36. 2%, AWLAZE 2000~2 999 JLZ[A1 K (5 20. 2% ; MERNL 4+ %
FEHFFES32.1%, LU TIEAR K 34.8%,

*2 HABUEFEBRN=28D

r = # m HR/A L/ %
B 189 65.9
3]
Tt 98 34.1
<18 4 1.4
18~24 162 56. 4
25~30 78 27,2
EH/ %
31~35 31 10. 8
36~40 8 2.8
>40 4 1.4
HHREUT 30 10.5
X% 98 34.1
HERE
&F 134 46.7
wm+ Rk 25 8.7
<1000 90 31.4
1000~1 999 104 36. 2
B A/TG 2 000~2 999 58 20. 2
3000~3 999 18 6.3
>4 000 17 5.9
¥4 92 32.1
Ay THEA R 100 34.8
Bk BEAHR 11 ] 3.8
I 14 4.9
Hite 70 24.4
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3 BIEDM

3.1 FESH

FEAKBERNTEE . AFREHEANB -2, AXPHFERNGEERREERM
Cronbach’s alpha(a) R HE 174047, 4R 45 8 «>0. 700 B B AT ) i 5256 BT 18 (9 B088 7T 42, RE o it
FF—H458, 5 F ik BiF S0 R, o HKATF 0.600 BB FTREY, AR R SPSS 18. 0 %
HITHEEAN FERERERNER 3 IR, FBFM o HAE 0.846~0. 902 MEBE N EH, HKXT
0.700, RAAMK P EERARENGEE. MR PUS 5,28 PU M{EE N 0. 854, K FRMER
PU3 RTEIE FIRE 0. 846, HAE LA K, THRIEN AR E 1R B F I PU3,

%3 E-Fi Cronbach o fE

AF a8 I B ;] T T A B S e
CONF1 0. 839
CONF 0, 853 CONF2 0.746
CONF3 0.794
PU1 0.756
PU 0. 846 PU2 0.735
PU3 0. 854
SATISI 0. 891
SATIS2 0. 870
SATIS 0.902 SATIS3 0. 880
SATIS4 0. 877
SATISS 0. 883
TRUST1 0. 826
TRUST?2 0. 847
TRUST 0. 862 TRUST3 0. 829
TRUST4 0. 844
TRUSTS 0. 819
COMT1 0. 866
COMT 0. 895 COMT2 0. 828
COMTS3 0. 857
LOY 0. 847 LOY1 0.735
LOY2 0.721
3.2 WESIT

MEHE R RO, 55 SO B A X B R0RE . WSO8 B4R (R — 28 8 A0 00 B I, 4 1 2 18]
FHOCHR B, DX 380 B B 48 A [R) A8 B 0 B I, 1 e AR S8 AR . AR U A PLS-Graph 3. 0 k44 X
BEAGETRIERHEE FH7(CFA) 5 RINEK 4 iR, BTAE FRRERREREO. 70 UL, HE
E0.00] W/AKFTEZ,ZTEMN LY EJ 2 (average variance extracted, AVE) 7E 0. 649 ~0. 868
WEW L HKTF 0. 50, M EFRHAE RS HRSKE. B35 HAELERNE S EE (composite
reliability, CR)7E 0. 902~0. 935 &I , & K F 0. 70, F B & W BE TAL A B4F 19 IR — B
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R4 BUNESH

ki3 1) 20 BAFa# Rkl EA4RE

CONF1 0.850

CONF CONF2 0.903 0.773 0.911
CONF3 0.884
PU1 0. 886

PU PU2 0.892 0.764 0. 907
PU3 0. 844
SATISI 0.817
SATIS? 0.883

SATIS SATIS3 0. 845 0.720 0.928
SATIS4 0. 854
SATIS5 0.842
TRUSTI 0. 830
TRUST2 0.769

TRUST TRUST3 0. 808 0. 649 0.902
TRUST4 0.763
TRUSTS 0. 855
COMT1 0.901

COMT COMT?2 0.922 0.827 0.935
COMT3 0. 905
LOY1 0.934

LOY 0.868 0.929
LOY2 0. 930

X F XS RBE R K, AT LA B R F B BT 20 F TR EB R T ZRF5HMEFH M
KAYGUMBRRT URAN BRI BERF WX INBE. 1R 5 Fin, &4 EFHRFYHBT 280
FIHREGEF AL ERERT) WRTHMMHXRETUSNHNTZEBEA BTN KIBE.

RS EIMESH

LOY CONF PU SATIS TRUST COMT
LOY 0.932
CONF 0.597 0.879
PU 0.611 0.603 0. 874
SATIS 0.758 0. 666 0.677 0. 849
TRUST 0. 567 0.551 0.524 0. 585 0. 806
COMT 0.797 0.610 0. 607 0.759 0. 556 0.909

3.3 RigERIE

AR AT PLS-Graph 3. 0 B4 X 48 H ) 468 B 4T 5 UE » i B /D — e ik (PLS) — B R B/ #
ARERERNTHMETHN 10 5, ARRHEAKNE 287, L8 TRERE F0E T H 50
B H AR R/NE S /D “RERER., BERABRBEENE 2 Fin, WEE S RE
AEFR A IE [0 8 B E R, R H1 H2 H3 5K 28 BATRANA AR EEAERKE
SR B He HS /A8 0FF; BAINA B A Ef B E 8w, iR H6 KB H; 515
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Xt A FE R EA IE R MR ERm, Bk H7 H8 K18 30k AW Rl EA Em Mg EFm, Bik
HY R He, M HTAMHS AR EUHMEP H 0.0l KETEZFE HABRKERESEHMEP N
0.001 KETHBE. BAMNAEAY WEE (G REMERERBEREN R E2 514 0.363.0. 563,
0.342.,0.595 1 0. 697, B/R T AR KB B FRIFWMBBRS .

R T H

M2 PLSREZR
(#%x P<C0.001, *x P<<0,01)

AR E T LT EHAHE R,
(DEBIHFIRE T HFH B A Y (B=0. 433, p<<0. 001D FIHIA (3=0. 405, p<C0. 001)
EENFURTHEENERRE. 540 Bl BN A B A 858 & 1F [ /£ (3=0. 603,
»<<0.001), XKW IAAN N EHEZ w\H REXT FHBRATHWEE, B 283 R0 A BT F
WOTHHEEEAEM, A BANAHEAIREEZMXEANLITIERERIETEE RS EHA
HEAEFHIBRTERTHET. BTEEREHEEXN FIETHRERE, FRBHEE S FHIBTH
WHORAA A LD REDBEENSHBS IESER BRICR . HBLS . FIRT.
e F EHES SMOELS B U5 BHER, AT EBMELRANER; B 8TERE
FIUBRTHARERBAGERE, W E ST ERED S FTFIET RS RMARE, AT 288
HF PO EE,

(2) FHABATH P I E B XH5E(8=0. 585, p<<0. 001) . 7&K i# (8=0. 659, p<C0. 001) F1 B iR E
(=0.421, p<<0. 00)H EHE M W, A1 BB XS AT AR BB MFE R K/ BB, o 3 B X R i
HIE MK, [FEKZ. FE(E=0.202, p<<0.01) FIAH(B=0. 497, p<<0. 001) %t BB F A AR A&
W, {5 4 % & WA AR AR BRI (8= 0. 271, p<<0. 01D, — J7 I , 2 B I 2 JE X SO NN BB IO IE 1)
e, MBS BEIfEERAENEREFREMERER DREXN=IEERE D, RIEHIERAS
K B— 0l RIET RAEHNGEREERLS, RPGEARKBERXEBERINLER AT, U
EEEMKIEZRIEA—-ENBER, B, ¥ TREFNETHEE L RE, BTTNBBE X
BFEMAENRR. ERABKUE BTRTAFNBTHREFESRRORS  REHEEHEZ
BREES ERELR R & KB &0, X AT DL TE A 2 38 75 B0 2% 60 S0, AT S 4 b 3R
s .
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5 4518

ARRETFRERAGEVERNELCHRAEHNEEREELNET M FINERTHIHE
BE AL I AR R PR ST B R R N BB T B A LR B AP A X R S e L
Fe il BBE AR RUR VW B R R . SCIERF S5 R R L B A AU B9 A R R e B o T AL
WABEENERERR, W EEXN BWA A HENIERER, T H 28 35 0E AR Ex S B ™ &
BB E AR EEFRER X RBRAN X PANZER., AXHHEERN T ol st Fl
BITAP B EEMTHE, RARRNELRLERESEX., A ARTEEHESRAEFI
WATHE =T AN BRI N, ERTR BA T 1, AMUESMBEFIRTILS , AT fEEA
T JRAR B B R 45 i HC A 32 5 7R IR 55 o O 2 v T B LR R [P R SRR BB S T — P X AT R
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An Empirical Study on Customer Satisfaction and Loyalty of Mobile Banking

LIN Jiabao',LU Yaobin®’, XU yong®
(1 College of Economics & Management,South China Agricultural University, Guangzhou 510642;
2 School of Management, Huazhong University of Science & Technology, Wuhan 430074;
3 Changsha Central Sub-branch, The People’s Bank of China,Changsha 410005)

Abstract Many studies have empirically examined consumer adoption in the context of mobile banking. However,after

consumers adopt mobile banking,little research has been done on the customer satisfaction and loyalty of the service.
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Based on the expectation confirmation theory and the commitment trust theory of relationship marketing, this study
builds a model of customer satisfaction and loyalty of mobile banking and analyzes the impacts of confirmation and
perceived usefulness on customer satisfaction of mobile banking and the effects of customer satisfaction, trust and
commitment of mobile banking on loyalty. Through a survey collected 287 valid questionnaires, we use the SPSS18. 0
and the PLS-Graph3. 0 software to conduct statistical analysis. The empirical results indicate that confirmation and
perceived usefulness have positive impacts on customer satisfaction of mobile banking, and satisfaction, trust and
commitment have positive impacts on customer loyalty of mobile banking. Finally, the authors provide useful
suggestions for the firms of mobile banking and point out the directions for further research.

Key words Mobile banking, Satisfaction, Loyalty
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