D AT H 5 E N R T AESHR
T M IS 5T SHOR IR

Rit, KK
(HHRBAFEHEELRMSAZEUF TN EEREZRE, W AH 610031)

B OE ST N ENE SRS BORICEC G, ASCHLR TR A GO S A I AT, AR It
PR R L ARSI = A 5 . ISR TS S R . A8 N OSSR PR A2 B 2 Ak e I Al FH 7= A B
S, HAE RS BOTTHESE— PR IR OCRMREE ; & 7 KRBT TERS B A DAL S A T 5 R S TRl Hh A
YEM EHACH RS RN, A A HIE B m 88 N R TAESTRU EEEAT R . O TS ARHIE | AT 55 FPAE 54
AREFEFIMVCED, Al b s B A Gl AL S A 5% P A LA IR PO R R, I FLAEf e S 85 ay B A B 1
TE T A ROPAE IR IR A8 IR 55 BT

KR ARG, BPRRDE, BFOCRGH, HESHRL RS SO

FESES C931.6

1 3IS

“RAEHERRET Y it BN P A ESIR, REFEETENFR R —FRBHK
AT AAE R, 1

TERYBEHAR SR R, A sc BARoE SOl W5 1038 . 325 FIEE G R INEAR RS, RIS % P 1
WZg MR EIC R A i TR o FEMEIE T, S8 AT LIES B AR i Fra 361 i
AR, IR P BB % P R SR, Y UAT LGB A S A LS R P IC R, RS
HEMIAS H AR A PR ] o AL S BHARAT BRI, (EAE S PR A rh A0 i R A 3 6
NOURFE S A . Bl i — T IE s, Wl G A 44%IA 08 B B HOR X 58 BT 55
REE, MR AR FA 67%INFEHHEHOREZNE, Rl A GORBERR I Z
— Bl HAM TR BN G BT UESE T AL S I VARl P R AT HEAT BRI, DRI i A 2805 1 S 5
SO A SRRz F R B A AR R AR R iR e 2 2o SRRy, BN GO T A
RGP RE & e TS i A7 3 K BEIE . CSO Insights MTRRFLE R /R R 26% M4 B A B AL
SR T AL AT % 7 38 T AT AP R, dEmoe sl bR, BAR, FLaclidkfi R %
KA LA HAR RS B LB ey 5 A 19 55— R EEM

FL i 272 AR S X Ml 5T T 1 ) 6 7P R R AT ) PR 2R . 1 A b2 2 B B o TEAL S BEAA e FHT A4 i PRI 507
T, 1 DA A T B DA 4 PP 6 5 AR 1 25 B A B 5 0ot LA FAT A 5% i), Fishbein 70
Ajzen PFRVERT R EETA —ARFE T AR AL T ARG A EE SRy, IESIA A AMARE T Z B ZA TR

*EAEVER: KB, VRS R AE AT B BT SY A, E-mail: 1456715615@qq.com,
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IS ERIREIR , TP XA T AR R A 25 B T R EA 5o 1 2R A AR SIIERF 5 X sl AR 4L ) T 0377
TEWZ T IGZAL , AR DIRFTAN P XS A PP RS B RE AR HEAL ARG AT *1, H55 4
WFFEEN R AL S IRAAAT FAVERS BE XA LS A P SRR 210 i, A TP AaiE s 5 LAY B
NG N2 2T SO A B S A JURFIE R I R 3R it — AR A S A RS
SR 2 0GR . AR, C A R ) 22 W 1 S AN ) A B B 5 IR 25 U ik —
AAFFIE B  HA BRI, WX R 22 A0 7] e A AT T AL S AR I 25 B S5 6 47 o 22 1]
KARBERIUUE, X5 SEA B AL S AR IR R A R A AT 2o I, AR SORf 2%
IR S P 25 B8 S5 A S A P 5 28 B ORAR IS4 B A B2 65 A 95 RO CHE R AR T, LA
i B BRI AR AR A — A58

faRrd N G OE PR U A e e [ e N bl W e a1 T v/ S 1 DACE =N
e, CAMTIERUIHSSBAARE S i A TAESTCZ 8] n] BERI A7/ B AR I oG R, PR i ff
AL 52 SR 5% 1 B B DL T A0 06 R B R A THR R . A e U el S0 Bt — A (R R
Fo BN, Hunter fl Perreault 5 A58 A\ G A AT B B n] LMeE HSe il 5% P s R R LS5, ki
PR RGN AL R B R B BRI S R P AR R OC R I MR BT, KR B
NGRS A BB Marshall 4 R 3R 85\ U 4L SC A S % P S ARIHRIC R
A BRI A B, BRSSO P RLE A IR, (BRI E) T R FIOCR” Y
FEAEAL, SR 58 S EARAE ST UM A SR S % P sn R AR I, U S F PSR R L B4
Bz eI, HREMRR IR TR, % P OCR PR S AL e B 5 B B D TS ]
EFEH, FARRARSRAHRE . HIt, ARICKE— 2 X B AR i (et % 7 R i,
PEMHETH &N R B AU S & 7 KRR GROE — BRI BRI

EAb, AR w R S AR S DGR B BRI R A AT, R %A BB A 5Ty
BN G ZONER, WL E A i Sk, BRER A TR SO Rk R E B Y (R
SN A GMTZR FE A S BUA R RO R 2, HRZ IR Tt > ™, i
111 0% B 58 5 A B N BUZ TR IT o AR SR X — 2R R N BRI SHIERT I, RIS XA S AR
M, A RAT SIS HTR 3 85 N 53 AR SO ma i A AL, 7E— e 2 AT B T ORAMRH I B IF5E
7

ik, ARSCOERRZO RIS y . ORGSR FIVE RS B2 5 Re L #E T 7E RS B
LA AL AC IR QR B Z RS B e 95 XOTHE b R AMA 22 e i o it — D IR A S A
FRPERS S5 ARSIl T =2 ] A J5A O 2R 7 DA S A 5 e A il v ) AL A [ g 520 9 5 B3
BE R P SCRGU? i LA R AR A1, AR SO0 BUA Y8 8 R SCRRASE LT 5T
k. B —, A S ARA FA VRS S S F 22 1] 1R 56 2R 5 L AEH B A B P B B IR 55 DO e i
TEFIBESE, M2, SRS AR B A Y B R TR DTS TR AN G R BT BRI AR A — B8
B, ISR ORRBUE, VX N SO SSARE FE aner £ T ST R e LR T, A
BT R 1) G R PRAG OB S R RS s 25 =, LIS R, AP RS g A
A JR U EALSSBER B FTA SEUERE 5T, T A S B H A 1) BloUL ik FH 2 I A T2 1B B IR 2
AL SR TR R R R B RS ka A

RSOSSN . E 5, e SCR Ao FEal 5t orFe i . MRy s Kk, A B
RIS IEARBR AR AN M7 12 LA S SIERT IR A el , MBI RIAS BH SRR 4 £ BE XS BF
FEARIATINE, IR — EEGURAARBI IR T —LEL,
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2 EEEMSHRERR

2.1 IEREM

FEPEFT A FEIE (theory of reasoned action, TRA ) & Fishbein I Ajzen 42, ZFISIA N MER
17 G HIAT R R IR A IRK RN, WA B IE T 5 5 A7 A AR U252 i MR A TR &
[ o AP SEAR AN NS — P IR 84T M T BB R S A AR R R A ROIEAN O IRAR TG, XA E ik
AT A RAFASEEA NATREXTE A BT Bmidse, S AN LUREE 5 O — AR it 7o %
BTN, HAT RRARE A IR AR S A T A R SR . A, FRATHE N T — B A B 47 R 5%
#, WHEABE N GAR AT BEXT TAE i AL S AT B — R R A B, X P A B 25 52 i fl 0 428
AR SE PR

Goodhue I Thompson> 4 H 14T 45 5 RVEELHLIE ( task-technology fit theory, TTF) A A4/
A NFRAE . AT S5 R AR S BORFFAEVC B A, s DATOBI A 45 28 . AT AR Ao B2 i 5258
TTF B8 0 i B AL A A T Oy 5% TN AL 8T R R A2 e 2 41L T 984 7 A3 LA o Agnihotri 55
W s T4 8 A S s AR RIS, A3 P A0 (BB s Bk T4k S8 AR s 45 N D 1 Al 55
oA Z AR UC R ASCHKE AT TTF BlE, SRR (RESSHR ) Fig A& A AR (48
B REE IR S BT ) Z [B] A DT FC M2 5 Re AR E A 85 N DUAE TAE o Z R A SR R R, DA
e T 0 b 5 TR 5 5 I 55 R AT 55

22 HIHFEFRAENSESHIHEEER

HEASIAAAE TAEG 5 P 9 LTRGBS 38, A S Aot P T 20 DA LA AR DAy 3 i) RS 2 10 119
WA, A SO Ry B G SURE S B R 5 B A LRI IR S Al S AR AR 5% P 58 B, S8
RS, SRR A AT S — WA A T AT B AR S A AR A PR B, S R VP A (L 45
R AREE AR IR TR W5 AR Y, XA R A WA T R RS A AR AT
RE S LI M AT o SR WAL S A P B R T A ST IR A R Ak
T, Fulk 5542 H THHAT R CAnthsg A ) (ORI FTIAT 4352 30 P % PRI B S 32 1 s 0 21, )
BB SR

ARARERMEA T B, AMARAAT R R K 2 X T R A B RS, BB A LA S It F A Ay e —
FIAT AR, ARSI T AR RS B SR HEX R T A I R A . SIZEE R B 5 i — 30, Davis A
SRt A A I R (L P P X SRR W B IAT ™ BOJT A SHERFSE R, XL AR
PRSI 2R s A AT 27 ZEmS Bl e b, BB A GURGN 3% POC R B R S sl A C
AT, SR AR AR M A, 53— bt s VAR I 245 B AN S Al FH 22 ) 1 6 R it T
WINCR

BT BRI, AR LM BB

Hy: B GO AR SRR P A 258 L s i HoA S A 1

2.3 SHERSITERIETIER

TEFEEEEL T, B NSRBI 55 DOTIE AR AT B ROCHE, R N R AE 5% P A Bl
B i i) % P SR ALIR S5 R Se SXA B min) RS BEIORE SIS 2, — i, 1 PR LR 45 RS U/ Y B
A LR AP B AU RE Sy, IR . ABRERE Y 57, ARG e
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IR PR, B TR U, SRR R, R B A PR, X
LEER Y N BB A [R] il 2 1) 2 7 SR AR 55 RS S/ LA A

H T 8 LA AL S A TP S S s A Z MAEE R E i e R 0 10, 2380y
SIARE G AE 2T S A BRI EN VA5 ACRRAEZ B 45 (R FRe Ik — 25 R Tk s A A
AR BE AL A P Z I W DG R 2, SR, B C AT IR L) 2 1 R AN T 4 A 5 IR 95 XL
TOHEX — NARHIE E LSS AR ZE S, X 22 S0 A AT BESE LA XA S A I 5 25 55 R
FT R Z IR AR A, XG4 SRS B e AL SN T AR PR AR R s AN T

JUAT B ) A B N G T ) A 5 0 B 0 SRR B L ST DGR BRAESY, AT IR S5 ) P 45
NG 1) - DA -5 AR G5 S5 ARG 6 1 SRR DG I RE DY o A Y B A B T 5 B S 55 14
KMEALSS, 23 w85 O3 [ 58 SR AT 55 (9 BE A 850 s 9 2R —— B B N B R s 2 i B 1) A
PS50, BB AR A5 WO A R B B Rk P 4 IR 95 SOCHERAR I B B A 5L, BRI
ASSHARIRA T, AT RE AN A S BRI 55 SO CE T A SR RO R B AR . AR9% TTF B
P, P A RIE S EARRFAEVC RO, RESEAF 3t 58 U E AR 55 o 408 B985 A SO HESe A
YRS EEARIROREOLT , WERETE N A B E i & RS BOTHE ,  SEAT RERE AL S B AL S REHE Bt
Tl SE LR B 5 o % P IR IR TR, (R 55 SR S AP A DT ECHERY, BRAS S Ar st A S A
e B 5 A B S R AR 0 b E, A B BRI Y B IR 55 ROT P K £ it — 2B s R A A2
A FAVER S S HABHA M Z MR A R R, S LU RI

Hy: B ARG BOCHELERT B\ SO SS A FITER S LSS A F Z [l o 2B

24 EPXZRRENHNIEA

A5 5 TR BB R CAR BN YR B RSB SE . Bildn, 205 RAEA A i
R TAR SR DR RESR 5 B2 T TARSTS, B E T HSSBHALE TAE P T S, SR S BEAAAE
FI5 B TEBZ R R AL 21— B A R ), Ahearne %548 A ISR SRR T A A 2 E 4%
FOMAGAL, T g e e A B e S, Ttani SR N BB B0 FAL S IR 2 i) P v LA
G, Trainor 45t & BUAL SEIEAA Y B T IR % P RGO, Ogilvie SF7ERFSTHR L, #IEEA
SO S AT LA [ TR e R L2 P G R BT R i B 0BT, DL LIRS R UL T AR S Al
FIR B3 TSR R0 B s dd i v A A8 S A S B, T8 7 O R B A v ) ) o8 R A5 3 i 78 00
73A

Crosby AN % 1 5K A i 3 PO B SR AR AN B p AR B, A N S AL S R S
HPSEECR, S, A IBEEEE BT, AT A FURAIMSC R TR, Holloway %K
(RAL A AR A AT i B N R BRIL SR | A IOE R, WS & P CRIERUY, G, &
A3 A SEE T TS UESE B B O AL S AR T DU S5 2% Pt s RAPIOSR R, k48 LTI 58 R R BAE
PR I U B & PR P . I, 4R DR

Hy: FEASHEAE O3 7 56 R A TR [ R

B P ORFTR ST % P B MR . R SRR AT, RAFIE POC R TR A
A E AR IE P RARSUCG HESRCE A . —Jrii, &P RA B, S5F AR
FAFBAF, REBR B ST AR e AR, phmR R & PO RE S i, K ORRIT
HREEHSE M R ARE P, F ORI, W ESRUK Tl et B8 R ]
TR 25 P0G R SUORI A B S R EOR , RAFIE P OC R TR SR B N A Ip A%, g
U % P G AR TR T AR R LT ARG, 3 YRR U SR RE = A BURAEACY . Bk, $24
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MR

Hy: P RA TR 1 R RGO IE R

Hs: %5 SC AR T 0 B 85 ST8CH IE IR o

TERH B N DAL S B O ST B T, 2 B TGRS 7% ) R AR EbLH . 4]
4, Hunter F1 Perreault $i5 5 5 A 52 68 F 65 5 B ] LU HELSE 5 % P sr R AR ML SS, B e
KRG Ak A A PR L R BB BN TSRS P R R DGR IE R RS B AT, RSB
GRS B S R BRI Marshall 45 & BRSSO A LS8 R 5 % P S S AR IDER
A B FRNE B Holloway S E% PG R ISERE [, B3R FUR ZE4 8 A U AL S BE IR 125
FPRFTRMTILT, AR TSR ASCAN, 88 AR I RSk, 3 5 52 e B
AR RA TR, MRS AR P RSO EST, P, SR LUT MR

He: B RARFORAEALSSEAE 5% P R R ST A A1

Hy: & SRR B AEAL SSRGS 8 B SU 2z [ A1 o

LA VL LR, ARSCHOMESHEELNIE 1 s

B AR A5 BT

H

EIRPS v

H,
: H AR

FEAS AR HRAE

HPAER

TR
AitkrAE [ o

Bl 1 A
3 HRIRITSHERERE

3.1 EERITEERKR

AT T A A AR Likert 5 PR . R0 ne E /MO U B2 0t 2 A
R, BRI BGE AP AR SIS T B0 FA . S ASEAA R RS BE I R A &2 Ttani 1)
g 2 A ik 4SS R /2 Agnihotri %62 3 4SBT REFORAT LAY . % FHI B 0
B 5 BUCHE R R F Harris M0k, Y 6 A0 B 7 Sib), S 4SBT0 o Y
TFh, fwE AR AR R T S A B ) B R BU R B A DO B IS5 RUCHE . & R AR iR
K Holloway %51y 5 ANEIRU Y SR . % 71 L R GIHCR HIJZ Ogilvie 207y 5 A BUT 1 i 3%
M, S ESTIOR 02 Ttani 103 AT BRI, B, AR THIEARNER . Z2HUF
FERE | AR (FE=0; Zotk=1) , POyiX L8728 o Xk S A i 6 TR TAR S A i = A
%ﬁurﬁj[m’ 16, 26]O

5 T AR H SPSS Hl AMOS XM AR A T 0. B e Tl PRS- I RS U A kst
PRI i mZE R IR AR SC R A s e HEAT [V 0B SRS S5OR A P A RO A B, R A
TR

3.2 BASKRIFESHEIRES T

M T AT Z BEA AR SROFHIRE, FEARETARSUEE 5 AR L, rTEEe
BT tani SO SS IR B SRS A Z R AR BENRHZ —. B RAREH, DA
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RO L DA s A A R U A R S0 B N AR AR AR R = A, DR AR SO PR T
FRE 7 A1 38 ZZ L4 B2B ( business to business, {MV[E]HL T 5 ) M558 E . B2C (business to
consumer, FIRTEH T RIS ) 45 AR S IEBUE B THIFE A, Hunter 71 Perreault! ({57 AL
AN THEAKIR . ASCEBFEARRTR: H—, AL H 0SSR TE RS % e BT
%, WA AGUE . B DB BT, BEANRBHASCE R R, RUSCHHMR S =, &
HZEhEE AN RS 5,

ASCHERA A SR B SISO B AR, EIE IR BE ZH, FRATTHEC T 4Bk ]
BT TG MRS NS R MR S, 5 AR USSR AL TR AR R R
il G Ay ek, W5 TR, SAPTAHL, AT BRI TR, I H e as 2 E 4 1E
B, WOHARE RS, ERIRE 218 4y, B TEERES TGRSR, LRI A R
201 1y, BICARR 92.2%, Ok otk b HBOR, 1K585.6%, FHE N I 14.4%; 4FITE 21~30 2 i 5 L
H 46.8%, 31~40 5 HIH 46.8%, 41~50 FHUA 6.5%, HABFREAEE AL ; 47.3%M8 8 A 24D
NHPRERE, 29.9%M 0 T hm, 22.4%0 0 TAE P A REAR UL, Hy 0.4%I0 52 L2215
FHIR R UAE ; i NG TAERE N 4 4F, HELRENTE.

4 KRR

4.1 [ERESH

BARA SO R IR ]G H R B B NP R, @il T80T, (B T3 T
B R @ B E R S A RO E 2R, X R RMGRE AT TN R . A SR
Cronbach’s o ZEUHIZ A5 (composite reliability, CR) REERMIZEAGEE, WIRGERER, S8R
1 Cronbach’s o ¥JRF 0.7, HAXHEASAA LRI 0.76, #EACHBUAREHDN 0.91, 8RS AL
JCHER 0.85, KRB N 0.95, B XRGEGHESRIYN 090, HARZHLERER CR KT
0.7, BXRIAA S BR BAT B G

ACh &SRR EYZ % T A RBERGER, FFEEXMOTZAT, i/ MR s, MR
P I A5 RS SB[ ST T EBHMETT, WM SIER m s, PR B A B N AL
il T R R AU, SR INER 1 PR, AR 2 HUE &P 1R AR IR
(‘average variance extracted, AVE) KF 0.5, #[RITi#SE T T Bartlett BRIEFEK:, KMO{EH M 0.92, 1]
A AU AS IR . 563K 2, BRZHUER AVE(ER V- Ir iR T8 g B FADC R AL, Ul
A SO o BAT B X3 3%

®1 ERGEEYETMHIER

Bl Cronbach’s a CR AVE

XA FTE RS 0.76 0.69 0.53
A A 0.91 0.83 0.62

B IR BOoChE 0.85 0.95 0.66

L 9aFPS Yy 0.95 0.91 0.66

B RREL 0.90 0.79 0.43
RS 0.90 0.82 0.61
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42 HEFEREKRR

PRI AR 8 Hh A, 55 1 T A A8 i AR MRl — B IR SR 1, mTRBAE AR IL R A 5, BRI AR S 2 45 )
Al Harman H[R 27 i s AR 1 T AE D7 sk IR PRI T T R D i e 1086 . & J5is il SPSS
TR R T 08T, RIEFE IS —A BT 5 45.7%, A 50%, #1HHEE ik w2 A
P HRGE i AMOS JE(T TIRUEPER 004, W R aisas BABRy |, 587k TR 2,
FeAS TR | AR 2 1 E AR 5U5 . ACFI=0.028<0.1, ATLI=0.024<0.1, ARMSE=0.009<0.05, i8]
I RN I P R 7 e i e

4.3 HEXMERE

N T RS AR R A DGR, AU T B 1 E] ¥ Pearson AHOC R KGR . AT 2 A1, Xtk sg ik
A VRS E SR, AR 5% SRR TR, P RARESHESEL, FHER
Pt 5% R ARGV W I G

2 HAEMEFKITIEXRY

Atk ¥E bRz Axinl Sre 2 k] Sre 4 il
XA BT P S 4.204 0.627 0.728
anerd N 4.118 0.670 0.669" 0.787
CIRP S iy 4,048 0.548 0.465" 0.563" 0.812
ST 3.536 0.702 0.279" 0.366" 0.450" 0.781

B RRBHL 3.919 0.570 0.478" 0.546" 0.709" 0.670" 0.656
#*FR p<0.01
T XL RS R %528 i AVE H A5 AR

4.4 [ER5H

LB E RZ AR, AP NERIE &, s LR B Z MR, 4R 3 i
Mo XSS P B8 HE I T SR SC AR (5=0.665, p<0.01) , iiE T Hys #EACHLVR(E
B E P KRR R (f=0.456, p<0.01) , BUET Hs, ULANAKRIIHEAS A FAYER S EREEE
[ % e R (0171, p<0.05) ; % /756 & B IE A% % 1 56 RS (f=0.578,
p<0.01) , Wil T Hy, MLAMNEKBUE B FIREIE A% P RS (f=0.155, p<0.05) ; %
KRTTEIE MM ESRL (f=0.372, p<0.01) , KET Hs, HLAMA LA ASHAARE FHEE I ) 52
BEEGHL (=0.184, p<0.05) .

®3 OAEASTER

At anerd N R AR B HRRETL HESUL
A 0.000 0.024 0.052 ~0.040

PEH 0.040 0.092 —0.085 —0.185™
&3] -0.023 0.035 0.076 0.081
2L —0.069 0.041 —0.034 0.047
XSS TR S 0.665" 0.171" 0.114 —0.015
FEAZ A ] 0.456" 0.155 0.184"
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A5k AW HRRHR B PORREEL BES
BRRRBUR 0.578™ 0.372"
PG R 0.441 0.323 0.536 0.240

#E5 p<0.01, *F/R p<0.05
T FPRARER R AN, #AbREL R %k

4.5 PETLRMRLE

TR Hy, FRAEEE . M) 2l Ao Pl A A AR RN, DARE S BEAGE o I
AR, AREE L PR SEDT . 2% WHASEHAA RS L SR IRSFBOCHE | XSS A HITER)
SESHERI BOCHER S EI 0 A AR TR RS, W03 4 . B3 1 o DU s i At
SCHARME IR 5 AR 2 D (AT | R L, I T XA S AT IR ) 2 BE RN 65 e 55 RO I
XSRS 5 B 3 FERIRY 2 AOFERS L, AT XSS AR IV B35 R 5 A B AR 55 BTk
5 BT R A S IEAA el TR R

R4 HERSVTHRATIERRR (BEE: HIHFEER)

A 1 A 2 Al 3
B t B t B t
Fi —0.080 —0.988 —0.001 -0.012 —0.014 -0.209
il 0.026 0.353 0.075 0.718 0.101 0.984
20 —0.098 -1.342 —0.021 —0.413 —0.023 —0.480
25 -0.051 -0.613 -0.011 -1.106 —0.009 —0.898
XA AT MY S B 0.712" 12.418 0.686" 12.203
g5 BT —0.02 -0.295 -1.753" -3.479
BRI 0.374" 3.469
R 0.023 0.456 0.488
TS R 0.003 0.439 0.469
F 1.134 27.055" 26.228"
#*EIR p<0.01

GEREIR, TR 2 b, FEESHIARRS . YRR, ETT . R, SRS FPERAS BT AL A 1A
R BB IE M B VE o AR 3 rp, XA IACA R 0 A 5 5 A B R 55 BT 1) 38 BT A
A UEA el FE ) SR04 P 2 3, R 5 R 55 ST A XA S AR R 1 2 B 55 4 A Al F =2 ] L
AHIHVER.

R T 25 B R S5 RO WM 38 9 X R S AT M A A8 B X A S A I s e, DA
BRI, DA MRS BT I B IN8 — S hr M2 K AR AR 43y v 1 5 R 55 ROa v MR B IR 55 WL
JCHEPIAL, B2 PR, SR AI, FEE XSS IAA IS BEAR 03, #E S AR 1975 53t
AWK, 7EAS 8 IR & SO K4 (=0.914, =11.336, p=0.000) FEKKF4H (f=0.515,
=6.471, p=0.000) ", Xf+tIC MR IS BRI REIE 10 B A s AR, Ui T %t sc A
PRI S BN 2 X AR S Al FE 7 AR BRI 52, PRI UE T Hyo FAEXTAESC B R PRI 28 B 1 [R) 4 K
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VR, B E MRS RUCEEES AR B DT, ARSI AR s, B T A B R 2 O A B AR S5 UG
P b, S DDA IAARA A A S EE X4 SR HT R BB A E RIS s, 3530E T Hao

10-

9 ./'

8

____________ -

= 7 PN
§ 6 -+ - AT
g | —— FAUTE
_H
2

2

1

0 ' :

AL A BT F I A T Ft AT VA

P2 B IR ST I RO
4.6 IR
46.1 BEFRXRREEHZRGERMEAXRERZENHNER

HY6, KM Hayes gl SPSS ZH B 4 (#5581 4 R nyh /ity ) |, FEESHAEES . M
27 IR DL TR PO R BT AEAL S 5% P O RGTCZ B A ROV TR g, B 4
AL 6 LA P R RGTIC AR &, B8 5 DIR P G R TTR RAS &, A3 59 iiE 1k S A I 2 P
KRG HIER W SRS . 255 RH (£ 5. £ 6) , ISR FXTR P 5 RGUUM IE 7] HU
YER B (p=0.477, =9.301, p<0.01) , HMBAPNERG, FEACHAMEHIXE RGN H#%
TOMAE KSR 2 (B=0.189, =3.739, p<0.01) . FEACHAAAS FINT A 7 5 2 5 14 1 ) B o
(p=0.466, =9.587, p<0.01) , % XRFHX %K KRR IE 0 HONAE W 8% (=0.618,
=10.064, p<0.01) ,

K5 BPXRAREEUHXIFEERERAMEPXRGRZEANPMMEARKRER

57 4 il 5 KAl 6
A5 Vi BPORREBL y: BRI y: BFRREEK
B t B t B t
AR 0.049 0.766 0.012 0.194 0.042 0.803
TE5 —0.066 -0.651 0.133 1.393 —0.148 -1.796
E] 0.067 1.407 0.020 0.450 0.055 1.406
25 0.000 0.038 0.007 0.737 —0.004 —0.483
RS IEAAS 0.477" 9.301 0.466" 9.587 0.189" 3.739
EIaP S Vi 0.618™ 10.064
R 0.308 0.327 0.546
F 173917 18.960" 38.825"

7N p<0.01
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R6 DHN, EEINEPNBNIER (ATEATAXREGHN)

LSl ON B Boot FrifEiR Boot CI TR Boot CI R R % L

LAy UIA 0.29 0.05 0.20 0.40 60.42%

BT 0.19 0.05 0.08 0.29 39.58%
SR 0.48 0.06 0.37 0.59

A, AT RRIER S R FE R A ER, (T Bootstrap 404, 45HRFEH, HASHAARSE I
KRB ) B RN, DA SR 7 O 2 0 i 1) HR A 3300 1 Bootstrap 95% & A5 X [B] ) . N RRIAL A0
(F£6) , VIR R BB ASBHAR F5 % M KRS Z B R A B, Al A
I REMS BN A P SR GRL, 1 H AR E & P R B AR TN & P OC RGBT % B
B (0.19) FIHAEN (0.29) 43095 B0V (0.48) 1 39.58%. 60.42%, VB T 41 AS A X2
KRGUELIFEN, 39.58% & ELIE M, 60.42% 25 1 % 7 % R T T A VR X% P 6 R GR00™ A= 1)
P, BE T Heo

462 BEFXFREEHIFEERMEESNZ P NTIER

FRE, FEPEHIAERE . MR, 220 . ZRRAREOLT X% 56 5 B AR AL A Al FH -5 8 B S 2 ]
A RN A A G, ABETR 7 R 9 DI SO R AR i, TR 8 LI PR R TR R AR i, Al 50
VE T LSS BEARAE PN 8 5 S B i SR, 55 3RM (38 7) |, #h s oA fit R 5 S
TE [ FAE 23 (=0.386, =5.866, p<0.01) , H YA RIG, A F X g s a0
BRI RRR B2 (B=0.175, =2.323, p<0.05) . FEASHEAAE FIREE P 56 2 5 0 1 ) F00 7
BE (p=0.570, =9.587, p<0.01) , 73 FR 045 B G000 1E 17 B0 7E b 8.2 (5=0.370,
=4.936, p<0.01) ,

x®71 BREXRREAUTECERMEESNZANTRNERRIEER
B 7 Y 8 ey
A v BESHL y: BPRRMR v: BESHL
B ¢ B ¢ B ¢

4R 0.002 0.027 0.013 0.194 -0.003 —0.040
Ll -0.153" 2252 0.085 1.393 -0.184" -2.861
2 j 0.092 1.368 0.027 0.450 0.082 1.287
720 0.065 0.848 0.051 0.737 0.046 0.636
panea CAUN (U] 0.386" 5.866 0.570" 9.587 0.175" 2323
EIAP S 0.370" 4936

R 0.174 0.327 0.266

F 8.220” 18.960 11.732"

#*JR p<0.01, *FIR p<0.05

BEAN, A AR ol FH X 5 B SR Wi ) T80 A S 7 7 56 2R i B FR A 30 Y- Bootstrap 95%
EIXEM L. FREAMEET 0 (K 8) , UK R E A S B4 -5 858 Sk [ i A-1EH
BED ) RS AR AL RERS BRI B S50, T ELAE S I 5 3G 28 A 0 v A VR T A
B ZEFESON (0.18) FAPARON (0.22) 23050 5 E&N (0.40) 11 45.00%. 55.00%, B 7 E5C
LA P X4 5 SRAR SR, 45.00% 2 ELAEREIA, 55.00%23 18 i % 11 56 2 5 1 Fh A4 T X 8 B Bk
FEA TR, B0TE T Hyo
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R8 BN, EERIMEPNBNSER (EEEHHESH)

BN AL BONAE Boot kiR Boot CI TR Boot CI -} B i L

S YA 0.22 0.05 0.12 0.33 55.00%

HIEEROT 0.18 0.08 0.04 0.34 45.00%
SRR 0.40 0.07 0.27 0.56

ARIRBNILA TS5 H—, XA AV RS BE IE [ 52 e 5 8 N AL SR T, R XAt
ST A TS BE BB 5 N RTE TAE S AT SR . 28 =, Ted 5 N O Sg i AoA 2
JEE AR T Z A5G AR B L, B IS5 ROCHERY A 1R T 2, 8945 IR 55 XTI 2 sk &
IZ I IE ] SE R o 1A B TR LA TE o 0 AL S BEAARAT P ) 285 B R A S WA A T oA fif 2277 A=
A=yt B IR S BT 5 AT SN AN AR R, AR LR
NHFHE, B8 a5 ROCIER) R RS2 G 3 B N DS ST N Z IR R . =, &/ RAPHEAE
AACHEARAE S B N B P RSB BB ST B AR R AR R, LSS A T AT LA
HARR R E AR P RRGUON I B, o n] DU i 5 % 5 SC R T NI [R5 i & P R R
GUEHIEI SR, o fan TSR A5 6 85 0 TARSUCZ M R 2 o AFERIESE 222
SRR T A9 N GRS 5 R AE A AL S Rl S 8 SRz i s AP T R A B
SIS F P LB SR A, BR TN R O SRR, AR SR PRI E R
ARE N WA AR A A T % P O R IR AR S F S B 8 N A BUSOC R EE EITERT, A
SIS TIX—2H o

52 HEIEENX

ASCHHE TR EZA LU U s 25—, XA SR AR A8 S A B T Z A C &
DAMERFSIERAG NG — 451, BRATBFIE A A5 BE R I 1) SR AL S A FI ), (B A BT IA o
SR FIVE RS I AL AR I Z [ 8 G R Y. S0 I SR ST 8518 A — 30, AT TTF
R, BIAR IR BOCEX — AT AR R, R IR B GO S A VR AT S S AT A B
AR5 65 e 95 XOCHE ™ AR S AR T, SE R BEHAE TR & (6 AL SR, T — e R E 136 Dl fige
FPAMUAFEZE AL — 5k, LMEDTE A 152 A R B 65 8 9 1] 5 5 S i 3 A A
G A (g 4 T R PO L ST R B s T 5 — 2B SO B AT LA ]
i LA B 1) S IR S5 0h) R 8 B IR 55 WOCE P AR SR & P 16 2 S5 A 4 A DL I B Y,
AEASWEAR AT LATR] s 396 2 B B N B3 S8 U B S IR G555, e 1 DR 55 o S i FlC ) € mh € o B
G 5 IR 5 BOTHE S S AR A A AR A U D REIE RVEIE , 5 B B B N B3 S 4y 3t 58 B 45 55 i
5 MR E AT 55121,

S, ARSCE A S B AT 5 B8 5 N SR s U PR It TR RO BLI R, R B S A
HEANRE P RAGE . HESTA R AL IE R, EA B Z5E R Bl it — Pl i 52
THE 1 5% 28 TR DT [A) R4k 0 45 B3 00 TARSTRL, X X0 Frad FEAH e W7 rp i 2k B B B N i)
ANFFE CORIRAE R IEREPESFRRAE ) A TARAT N (AU AR SS . SR T AT S AT o ) A e
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HLHINY . %P OC R TR P BN MR A | TR SR I IR — S R, 2 IS
JEM RS % P ORI E AR, AT R I, BB SR A I A S % P R R,
BT AR S % PSR, 5 PR R RAF IO SE T DR R & P OCR B RY, RR R
KRR U —Fhah @ % P R RGU GBS A& P R TR AR ik s Al 5 8585 A
RTARSUEZ B A, S 1SRG AT B N RS A AR B R IR LR B o

53 ZELEEX

ARSI ATE RA L M EBE R HoG, ASCRBUEHE A G i s BHARE R G 2 hr Ak o il
wn, REEIEEREEHE AR SE SRR, REHEARNE P RRSNHESRL, WA RS
OB, ARG bR o P, A R NOZOR BRI S I i A B N TR AR R A2
A g, E Y BN AR S A ARSI B DA Ak s A ek Y, BB A Sk
ISR 4 . Hok, 3 R BR8N BRSSO AS BE e T HE AT, PRI AE A ) S e
AR R G BL T, B RLZ T B N SO AR B A2 1k, 7T LAGE i 2850 73 5 55 J5 VR
BB N GO AL A IAE FE 5 PR UGN, RT3 IR B A XAk s ARG T Ay A7 S B ), iy a3
PUETMIMESE . Fa, FIERVEIE IR ROCHE S ARV RCPE R Rl R, AT DR BB AR 55 BT
PRI R N AN A 500 H 22—, BB IR 95 XOe P g 19 B B N B39 A S AR B e S8 0 AR U T g
JNPCEC, FEfAIAEASBER | %5 5 A LS S8 O B HAR 5 T 22 SEIAR O T 5 T 15 A 55 RO EAR
AR5 B N 01 S SR A A S A0 A AU D REVE BCEAIR, S8 B 15 IR 95 AU A T 55 B IR U

5.4 RRMESRFHRETRE

SRR AR LS E NV K YN E IR (B7FE RN 28/ S 2 TARE E I 'y ¢ S NS 'y o Ne
DRSS R T BRI, TAES & Ak SR E AP AEAN RN 0028 o AR ST Z 360 B =R 6 0 R At A2 i
PR TEAT TS, X A SCHTAAAE R B R BRYE . ARRMIEFE AT LA S 4 BR A S AT S PR AR P Y
BH, R XA RSB A S UA R, X ARG T B N DU S Al T 3R 8l R R DL
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Attitude, Social Media Use and Salesperson Work Performance: Based on the Theory of
Reasoned Action and the Task-Technology Fit Theory

SONG Jing, ZHANG Min
( School of Economics and Management, Southwest Jiaotong University, Key Laboratory of Service Science and Innovation of

Sichuan Province, Chengdu 610031, China )

Abstract Drawing on the Theory of Reasoned Action and the Task-Technology Fit Theory, this study examines the
important antecedent to social media use of salespersons, and the effects of social media use on salesperson work performance.
The empirical results demonstrate that the salesperson’s attitude towards the usefulness of social media positively affects his/her
willingness to adopt work-related social media use, which is further enhanced by the salesperson’s sales-service ambidexterity.
Moreover, customer relationship quality plays a mediating role between social media use and two types of salesperson work
performance. To improve the fit among individual characteristics, task characteristics and technological characteristics,
companies should encourage salespersons to use social media to build and maintain high customer relationship quality, and
attach more importance to assessing and cultivating sales-service ambidexterity when selecting and training salespersons.

Keywords Social media use, Customer relationship quality, Customer relationship performance, Sales performance,

Sales-service ambidexterity
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